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inSite is the quarterly membership magazine.  

Its informative style keeps members up to date with

industry news and offers insightful analysis of key

issues they are facing. It serves to remind members

of the support they receive, while also allowing

companies to offer their services and products to 

this multi-billion pound industry.

Regular Features

• National news

• NFB news

• Regional news

• ‘Humber on Housing’ written by housebuilding
industry expert Roger Humber  

• Member focus

• Product reviews

Key facts
• It is published on a quarterly basis (February, April,

July, October)

• inSite is mailed to members plus distributed to
targeted key decision makers in potential member
companies and key stakeholders across the
industry  

• Total circulation is 2,500

• Direct access to key decision makers within an
industry worth £124 billion

About the National Federation 
of Builders

The National Federation of Builders (NFB) provides

business solutions and resources to builders, contractors

and house builders across England and Wales. It aims

to make running a small- to medium-sized construction

business as simple and stress-free as possible by saving

members time and money, therefore allowing companies

to focus on their core business of construction. 

The NFB campaigns hard on key issues such as

procurement, utilities, sustainability and funding,

ensuring its members’ voice is heard at government

and industry forums.

There are a number of member benefits, including

being able to use the NFB quality mark and training as

well as having access to specialist advice lines such

as legal and health and safety. In addition, members

receive the quarterly magazine inSite.

Audience 
• NFB members are predominantly SMEs, ranging 

in turnovers from £50k to £500m

• 39% of members have a turnover of more than 
£1 million per year

• 1 in 5 members have a turnover of more than 
£3.5 million per year

• Owner and Director level from the sole trader and
family-owned businesses through sub-contractors
up to principal contractor level

• Key decision makers

• Purchasing power

• Reputable builders
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ADVERTISING SALES EXECUTIVE
Lisa Parkinson

Premiums: 

Outside back cover                £2,093
Inside front cover                  £1,944
Inside back cover                   £1,794

Loose inserts price on application

Rates and specifications available upon request

Cancellations Sixty days prior to publication date

Members 20% discount on above rates

Agency discount 10% off all prices plus VAT

Rates shown are per issue, include colour, 
and are exclusive of VAT

Distribution
Published four times a year – February, April, July and October

Circulation – 2,500 printed copies, mailed direct to members and associates, offering 

a targeted audience at owner/director level and giving potential advertiser, a readership 

in excess of 12,500 (average 5 readers per copy).

Size (w) x (h) Rates

DPS – bleed 430 x 307mm

DPS – trim 420 x 297mm £2,392

Full page – bleed 230 x 307mm

Full page – trim 210 x 297mm £1,495

Half page – (h) 190 x 136mm

Half page – (v) 92.5 x 277mm £823

Quarter page 92.5 x 136mm £448

Classifieds Minimum lineage 20 words £25

Thereafter per five words £1.60

Per single column cm £33

Single: (1⁄16 of a page) £230

Double (1⁄8 of a page) £415

Rates

Heading Lorem
ipsum my ads
consecutur ad ipsing
elite sed diem smaak
monamy ads loboreet.

Classifieds Please consider telephone numbers, abbreviations
and figures as part of wordage for lineage advertisements.

Archant Dialogue Limited, 

Prospect House, Rouen Road, 

Norwich NR1 1RE.
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[f] +44 (0)1603 627823
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NFB Heritage Group
The inaugural meeting of the NFB Heritage Group
was held on December 7, 2010 at the Chartered
Institute of Arbritrators in London.  

The NFB Heritage Group was formed to
support members who are active in the heritage
and traditional building sector, promoting and
sharing best practice, identifying and responding
to training needs and supporting the need for
increased exposure for the sector given the
potential impact of the sustainability agenda. 

Despite adverse weather conditions, the
meeting was well attended and good progress
was made in determining the aims and purpose
of the Group going forward, including:
• Promoting the need for traditional building

skills to the wider membership;
• Working with other organisations to raise

awareness of the need for traditional 
building skills; and 

• Lobbying to support the need for increased
exposure and profile for the sector.

The Group were pleased to welcome two 
guest speakers; Simon Holmes from CITB-
ConstructionSkills and John Edwards from
English Heritage.

Simon’s presentation centred around the 
role of the specialist heritage team within
ConstructionSkills and the work they are involved
with in relation to specialist apprenticeship
programmes, the CSCS heritage skills card and
HLF Skills for the Future and bursary schemes.  

John’s presentation focused on the need for
knowledge and expertise when working on
traditional buildings, current initiatives that
attempt to address the skill shortage and skill gaps
as well as other areas that needed to be developed.

Feedback from those present at the meeting
has been extremely positive and the Group is
looking forward to meeting again in March 2011
to further develop the Group’s role within the
NFB. The minutes of the meeting can be
downloaded from the library of documents on
the Heritage Group page on the members area 
of the NFB website at www.builders.org.uk and
further information on the outcomes from the
Group will be reported in due course. 

For further information please contact Karen
Dawes on 01772 589004 or by email at
karen.dawes@builders.org.uk

A report on the inaugural meeting
of the NFB Heritage Group in
December 2010

News from the 
world of heritage . . . Ask any fleet operator to list their top five

fleet headaches, and it’s safe to say that
rising fuel costs will be somewhere near the
top. It doesn’t seem very long ago that we
were reeling at the prospect of unleaded fuel
hitting the dreaded £1 mark, but a little over
a year later, the dream of that pound per litre
is a distant and sadly mourned memory.

We can grumble, we can debate, we can
object. But let’s face facts… we’re stuck with
this. Fuel prices have rocketed beyond all
expectations, and indications from every
corner of the fuel industry predict continued
increases as we move
into 2011. But the news
isn’t all bad – a growing
number of businesses
are finding out that
shifting their energy
into taking positive
action to minimise their
fuel spend is having a
very noticeable effect,
ultimately reducing
their fuel bill. And, with a little help, you can
do the same.   

The NFB has learned of a new service that
could be just the antidote your fuel headache
needs. MPG Adviser has been developed by
two of our partners, FleetCheck and The
Fuelcard People, as a direct response to the
problems caused by the fuel price hikes.

The key to minimising your bill is firstly to
understand your spend. With MPG Adviser,
fleet managers can tell at a glance whether
vehicles are being driven economically.
Automatic collection of accurate mileages
via SMS messaging combined with fuel
purchasing data paints a revealing and highly
informative picture of vehicle and driver
performance. Issues spotted could result
from uneconomical driving, suspicious
fuelling habits, mechanical faults, overdue

maintenance or even incorrect tyre
pressures, and MPG Adviser delivers the
earliest possible warning of potential
problems, allowing remedial action at the
lowest cost. Where different vehicles are
used for similar duties, it can even prompt
re-evaluation of vehicle choices.

In summary, MPG Adviser delivers a
revolutionary enhancement to management
information which enables fleet operators 
to reach new levels of vehicle efficiency, 
with a significantly positive impact to the
bottom-line fuel bill. This is just the start of

what could be a very
beneficial overhaul of
your fleet economy.
MPG Adviser is just
one of the many
services provided 
by FleetCheck, and
once you have the
accurate mileage data
FleetCheck can use it
in a multitude of ways

to improve your fleet economy, safety and
compliance, such as monitoring garage
advisory repairs, ensuring service schedules
are adhered to and keeping an eye on
inappropriate vehicle usage.

FleetCheck is on hand to help NFB
members with all of their fleet-related
challenges. FleetCheck’s growing 
portfolio of trusted systems are fully
integrated to help you analyse your fleet
data in ways that will deliver savings and
improvements that you might not have
thought possible. To find out more, or 
to talk through your specific challenges
with one of their friendly, NFB-approved
consultants, just call or e-mail 
FleetCheck today on 01666 577928 
or info@fleetcheck.co.uk 

With MPG Adviser,
fleet managers can tell 
at a glance whether
vehicles are being 
driven economically
‘‘

Members Focus

A new service to help
combat fuel price rises
Two of the NFB’s partners have come together to 
develop MPG Adviser, a revolutionary new system 
to minimise your fuel spend

www.builders.org.uk
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Costs associated with fleet are high on the
agenda, particularly in these tough economic
times. The issue of rising fuel prices lies at its
core – a problem which is not going to go away
– the key is to ensure you get the most out of
every drop of fuel and this can be tackled in a
number of ways:
• Educate drivers on more efficient and 

eco-friendly driving techniques.
• Monitor and incentivise smoother driving 

– a more efficient driver means greener,
safer drivers.

• Increase vehicle utilisation by becoming
more efficient in areas such as  job despatch.

• Take the most efficient route, and stay out of
traffic.

• Monitor and manage your drivers in real time
using information such as idle times, gear
change sequence, fuel consumption and
carbon footprint.

• Reduce the cost of fuel at the pump with
special preferential rate on a fuel card.

The good news is that NFB members can
benefit from specially negotiated rates on
TomTom Business Solutions to help you
manage this issue. TomTom utilises extensive
knowledge and experience with mapping,
routing software, LIVE traffic information 
and industry leading telematics systems to
help your fleet become more efficient in all 
of these areas.

Saving fuel can be as simple as getting to
your destination via the most efficient route
and avoiding traffic en route while it happens.
It can also be about increasing utilisation by
having better visibility of information such as
vehicle/job status, and it always helps if you
can get a better price at the pump. TomTom
works in partnership with the Fuelcard People
to offer a special deal to tackle the issue of
fuel saving called ‘Smart Fuel Saving’.
www.smartfuelsaving.com

The ‘Smart Fuel Saving’ – the two-pronged
approach:
1. Maximise productivity through increased

vehicle utilisation.
2. Save money on the price paid at the pump.

The programme means that not only will
operators be routed to the nearest or cheapest
fuel station using TomTom’s LIVE services,
which also helps them avoid traffic, but once
they have arrived they can enjoy fuel discounts
at the forecourts.

Greater visibility of your vehicles and 
job status can help with increasing vehicle
utilisation and maximising efficiency. This
information is provided in real time making job
despatch and route planning more accurate
and efficient. With the TomTom ecoPLUS
solution, operators can also gain access to real
time fuel consumption data, CO2 emissions,
engine speed, gear changes and idling times.
The fleet manager can then benchmark values
against historical data. Armed with this highly
accurate and detailed data, fleet managers
can make informed decisions to optimise
vehicle utilisation and encourage eco-friendly
driving behaviour. This equates to savings to
the bottom line as vehicles are doing less
unnecessary mileage, burning less fuel and
emitting less CO2, and may also mean that
more jobs can be completed in a day. 

TomTom business users enjoy live traffic
information included as part of the package,
which helps them avoid traffic and become

more productive by reducing wasted time.
TomTom has recently announced a bold
statement on its plans to reduce traffic
congestion for all, aimed at encouraging and
inspiring drivers to play a role in reducing
traffic congestion, simply by giving them
access to the tools that can help them avoid
traffic. After all, if they are not in traffic there
is no traffic! This means businesses can get
more done in a day and they can help reduce
the impact of daily operating costs, reducing
wasted idle time.

To find out about how TomTom Business
Solutions can improve your fleet efficiency
today visit www.tomtom.com/business or
call 020 7255 9774 and don’t forget to
mention you are an NFB member!

NFB members can benefit from a whole range of time- and cost-saving measures
offered by satellite navigation specialist TomTom, including fuel-saving initiatives, 
fuel discounts and live traffic information

Greener safer driving
reduces your costs

www.builders.org.uk
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T
he outlook for mortgage supply is
unremittingly gloomy. Compared with
gross mortgage lending of £362bn in
2007, £135bn was lent in 2010 and the
likelihood is that the same, or less, will
be lent in 2011.

In 2007 there were more than 200 lenders and
they were accessing global wholesale markets for
funds. These closed in September 2007 and now only
five major lenders remain. These banks are faced
with requirements to strengthen their balance
sheets and repay at least £130 billion, advanced by
government, by January 2012. They are imposing
credit checks, LTV restrictions and instructing their
valuers to value new as second-hand. 

Whereas first time buyers could get loans of 90%
or more in 2007, they can now get 75% or 80% at
best. On an averaged-priced first-time buyer house,
the deposit has risen from £12,700 to £33,800 or
from 37% of average income to 102%. And, as yet,
the reductions in public expenditure in October have
not started to bite, but they will from April 2011.
Inevitably the impact on both the size of the market
and on prices will be considerable and the Office of
Budget Responsibility has forecast a price fall of 2.7%
in 2011 – which, frankly, seems conservative to me.

Given further price falls, the cost of regulation and
its impact on total housebuilding costs has become
increasingly severe. This at least has been recognised
by government. Vince Cable has said, in the Local
Growth White Paper, that it would “…reduce the total
regulatory burden on the housebuilding industry over
the Spending Review period – including the planning
system’s costs and consequential impacts.”

Meanwhile, speaking at NHBC in November, 
Grant Shapps asked again for proposals for reducing
bureaucracy and for potential repeals and reform of
regulation. He has also started a process that he calls
a Local Standards Framework, which will identify and
cost what a local authority may require, in the context
of a more systematic analysis of viabilities that will
be part of the new local plan process. HBA has been
heavily involved in this in the preparatory stages
prior to this announcement and will be treating 
this work as one of its major priorities in 2011.

Since the comprehensive spending review last
October, the government has poured out policy
proposals, new regulations and draft legislation
affecting housebuilders. Responding to this will
effectively set the rest of HBA’s priorities for 2011.

The Localism Bill, for example, implements the
coalition promise to get rid of regional planning and
replace it with bottom-up neighbourhood plans.
These plans will be prepared by Parish Councils 
and other groups who are able to convince local
authorities that they represent neighbourhoods.
Serious fears were expressed that these could be

NIMBY vehicles for stopping all development, but 
it turns out that their powers are far less than Eric
Pickles has pretended. In reality, they will have to
conform with the local plan, prepared by the local
authority. The NIMBYism we will undoubtedly face
will be in that Local Plan, not the Neighbourhood Plan.

But what can the local authority do? How low 
can their figures go? This is not explained in the Bill;
rather it will be in the new National Planning Policy
Framework (NPPF), which will tell local authorities
how they must calculate their housing numbers in
order to get a sound plan adopted and also how the
proposed presumption in favour of sustainable
development is defined. When this is published for
consultation it will, in fact, be more significant than
the Bill. HBA is discussing its drafting with officials.

There are now consultations on the definition of the
Carbon Compliance element of zero-carbon homes
to come, as well as the current consultations on the
New Homes Bonus, the reform of building regulations
and on planning fees. Much of this involves, directly or
indirectly, further regulatory cost, despite ministers’
aspirations to reduce them. That's why I say we will
need to test to destruction what they really mean and
ensure they understand that, if they add something,
someone is going to have to give up something else
that currently adds to cost. The one-in one-out
principle, and much more, will be severely tested.

Meanwhile, uncertainty still surrounds the planning
system, following the CALA case on the revocation
of RSSs, and this could remain until April 2012.

Whatever happens to that and other consultations,
politicians will, for once, be faced with
hard choices. How they respond will
shape much of our future. �

HUMBER ON HOUSING

£135bn
was lent

in 2010 and the
likelihood if that the
same, or less, will

be lent in 2011

2011 will be dominated by continued and worsening mortgage shortages,
funding for SMEs and by the need to test to destruction the Government’s true
commitment to deregulation and cost reduction. The latter is needed to repair
the viability of development against the day when mortgage supply improves

by Roger Humber for InSite

As yet, the reductions 
in public expenditure in October
have not started to bite, but
they will from April 2011‘‘
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L
orem ipsum dolor sit amet, consectetur
adipiscing elit. Pellentesque tempor risus
nec mi dictum at lobortis augue dictum.
Duis eu nisi at lacus malesuada mollis id
quis diam. Aliquam erat volutpat. Nulla
aliquet malesuada egestas. Nulla iaculis

erat eu massa dictum id viverra nibh iaculis. Etiam
tempus, sem non malesuada semper, magna risus
bibendum mi, eu volutpat tellus dui quis arcu.
Maecenas semper tellus sit amet lectus vestibulum
sollicitudin. Aliquam erat volutpat. Nulla accumsan,
quam eu lacinia convallis, tortor enim tempor lectus,
sit amet dictum lectus justo dignissim purus. In nec
luctus diam. Nulla facilisis commodo nulla, id
tristique felis pretium congue. Vestibulum
condimentum, lorem a gravida auctor, dolor arcu
placerat lorem, quis lacinia lectus ipsum et velit.
Aliquam nibh enim, accumsan nec viverra ac, suscipit
sed orci. Mauris a lorem tellus. Maecenas fringilla
rutrum sagittis.

Curabitur gravida placerat velit 
non cursus. Praesent eget odio sit amet velit vehicula
iaculis ac non magna. Donec purus odio, malesuada
in egestas in, tristique nec velit. Sed facilisis aliquam
diam eget elementum. Sed vestibulum blandit orci ut
lacinia. Cras vehicula pretium tellus ullamcorper
imperdiet. Curabitur sit amet tellus consectetur diam
sollicitudin placerat in vitae purus. Sed pharetra
ornare massa sed tristique. Phasellus ut vestibulum
mi. Fusce in lacus vitae erat ullamcorper.

Ut quis dapibus tortor. Suspendisse pretium
cursus lorem, in tincidunt sem consequa
lacinia lorem non dolor vestibulum quis
consectetur sem rhoncus. Class aptent taciti
sociosqu ad litora torquen ullamcorper nulla
dictum. Sed vel tellus. Aliquam dictum, ligula ac
semper cursus, orci arcu tristique neque, eget
vestibulum velit risus eget enim. Curabitur
molestie nisi et libero pellentesque feugiat
viverra ac, suscipit sed orci. Mauris a lorem
tellus. Maecenas fringilla rutrum sagittis..
libero pellentesque feugiat viverra ac, suscipit sed
orci. Mauris a lorem tellus. Maecenas fringilla
rutrum sagittis.. 

Pellentesque tempor risus nec mi dictum at
lobortis augue dictum. Duis eu nisi at lacus
malesuada mollis id quis diam. Aliquam erat
volutpat. Nulla aliquet malesuada egestas. Nulla
iaculis erat eu massa dictum id viverra nibh iaculis.

Etiam tempus, sem non malesuada semper, magna
risus bibendum mi, eu volutpat tellus dui quis arcu.
Maecenas semper tellus sit amet lectus vestibulum
sollicitudin. Aliquam erat volutpat. Nulla accumsan, 

Vestibulum sollicitudin massa 
Eget odio dictum sit amet ullamcorper nulla dictum.
Sed vel tellus. Aliquam dictum, ligula ac semper
cursus, orci arcu tristique neque, eget vestibulum
velit risus eget enim. Curabitur molestie nisi et libero
pellentesque feugiat. Curabitur commodo volutpat
neque nec condimentum. In vel neque id metus

posuere convallis. Vivamus lacinia lorem non dolor
vestibulum quis consectetur sem rhoncus. Class
aptent taciti sociosqu ad litora torquent per conubia
nostra, per inceptos himenaeos. Suspendisse et
interdum neque. Maecenas commodo magna et
turpis viverra vitae luctus ligula consectetur.
Aliquam nec nunc sed erat egestas rhoncus. 

In vestibulum eros est, id accumsan quam.
Praesent sit amet pharetra elit.
Aliquam vitae fringilla leo.
Phasellus pharetra commodo quam
vel cursus. Aenean condimentum
luctus lacus, a tempus lacus
pharetra sit amet on. venenatis
sagittis. Pellentesque bibendum
mattis enim, ac gravida libero
lobortis eu. Aliquam erat volutpat.

Fusce feugiat metus nec sapien
malesuada molestie. Donec
lobortis volutpat odio non
egestas. Morbi lobortis ipsum
ac sem aliquet feugiat
tristique nulla sollicitudin.
Aliquam convallis
elementum eros, at aliquet
velit tempor sed.
Curabitur non porta felis.
Donec nec lacus nec ante
tempus malesuada. Maecenas accumsan
pharetra mauris ac ultricies. Suspendisse
nec tellus nibh, nec viverra lacus.

Aenean egestas commodo
Neque, nec adipiscing sem bibendum id.

Donec ac tortor nec felis elementum viverra.
Ut velit lectus, vestibulum a malesuada ut,

luctus nec dolor. Donec dictum
lorem quis turpis adipiscing eget
dignissim dolor tincidunt. Cum sociis
natoque penatibus et magnis dis
parturient montes, nascetur
ridiculus mus. Ut in sollicitudin
massa. Curabitur gravida placerat
velit non cursus. Praesent eget odio

sit amet. velit
vehicula iaculis ac
non magna. Donec purus odio,
malesuada in egestas in, tristique
nec velit. Sed facilisis aliquam diam
eget. elementum. Sed vestibulum
blandit orci ut lacinia. Cras vehicula
pretium tellus ullam corper
imperdiet. Curabitur sit amet tellus
consectetur diam sollicitudin
placerat in vitae 
purus. Sed pharetra ornare 
massa sed tristique. Phasellus ut
vestibulum mi. Fusce in lacus vitae
erat ullamcorper luctus.

lorem, in tincidunt sem
consequat a. Vestibulum sollicitudin
massa eget odio dictum sit amet
ullamcorper nulla dictum. Sed vel
imperdiet felis. Nulla nec orci

tellus. Aliquam dictum, ligula ac semper cursus, orci
arcu tristique neque, eget vestibulum velit risus eget
enim. Curabitur molestie nisi et libero posuere ia
Aliquam nec nunc sed erat egestas rhoncus.

In vestibulum eros est, id accumsan quam.
Praesent sit amet pharetra elit. Aliquam vitae
fringilla leo. Phasellus pharetra commodo quam vel
cursus. Aenean condimentum luctus lacus �
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Established in 1948 to assist in rebuilding London after the damage imparted
during the Second World War, Forest Gate Construction’s vision was to
contribute to building a new, modern London.

Lorem ipsum dolor 

Sit amet, consectetur
adipiscing elit. Pellentesque
tempor risus nec mi dictum at
lobortis augue dictum. Duis eu
nisi at lacus malesuada mollis
id quis diam. Aliquam erat
volutpat. Nulla aliquet
malesuada egestas. Nulla
iaculis erat eu massa dictum id
viverra nibh iaculis. Etiam

An artful
transition

Wat Tyler Country Park
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Lorem ipsum dolor sit amet,
consect etur sit adipiscing elit. Pellen
tesque tempor risus nec mi dictum at
lobortis augue dictum. Duis eu nisi at
lacus malesuada mollis id quis diam.
‘‘

Who are we? 
Sit amet, consectetur
adipiscing elit. Pellentesque
tempor risus nec mi dictum 
at lobortis augue dictum. Du
eu nisi at lacus malesuada
mollis id quis diam. Aliquam
erat volutpat.

How to contact us
Address: Nisi At Lacus,
Malesuada, Mollis Id Quis
Diam, Aliquam Erat XXX XXX.
Tel: 00000 000 000
Website: www.abscjjld.co.uk

About Us

£18M
turnover
A reputation built on 
strong connectons
and partnerships

Managing Director Trevor
Hosking (right) checks

over architectural plans
for Wat Tyler Country Park
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